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attract multiple bids.

B Limited stock: Supply constraints
push prices upward.

B Fewer concessions: Buyers have
less room for price negotiations.

B Premium for turnkey homes:

Renovated properties command
top prices.

Marco Previero
Director and Research Lead at R3

“We're seeing a mixed market at the moment, with
London's prime and super markets softening as non-
dom uncertainty lingers, while the Home Counties seem
to be thriving on domestic demand and downsizers.
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